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Webinar Instructions

Dial in to 1-800-839-9416: access code 8334152.
Phones will be muted.

If you have questions during the presentation,

please use the “message”s function located at
the right of your web classroom screen.

Disable pop-up blockers on your web browser.

Please close other programs on your computer
to enable the webinar to run efficiently.

Please stand by, the webinar will begin at 10:30
a.m. PST
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LSAM Events & Resources

= June 1 - Fundamentals of Life Settlements

» June 3 - Advanced Strategies and Case Studies

» June 8 - Investors Only Part 1 - Current Opportunities and State
of the Market

= June 16 - Broker Panel: Understanding Providers and Brokers

» June 22 - The Life Settlement Marketplace - Regulatory
Climate; Market Trends

= June 24 - Investors Only Part 2 - Portfolios, Securitization,
Settlement Allocation impact on overall Portfolios

Continuing Education course on life settlements (www.lss.webce.com)
available in all 50 states (2-8 CE Credits)

Downloadable resources and event signup at:

www.lifesettlementawarenessmonth.co
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= |an Subel, CFO, Life Settlement Solutions

= David Marinoff, Managing Director,
Guggenheim Capital Markets

= Darryl Glatthorn, Head of Strategic Finance,
Caldwell Life Strategies Corporation
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lan Subel

CFO
Life Settlement Solutions
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Last 18 Months - Distressed Sellers
= State of the Market — A Buyer’s Market
= Opportunities Available in the Market

A Look Ahead
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Last 18 Months L

Financial crisis — perfect storm

» Lack of capital — banks out of market

* Premium finance - no funding

* |nvestors and policy holders seeking liquidity

= Carrier ratings remain strong — some
downgrades

= Distressed sellers in the marketplace present
unprecedented buying opportunities

© 2010 Life Solution_s International, LLC. _
May not be reproducet@ &%&rlﬂﬁé@%ﬁmmhg%%%@évm&en
May not kshsepretluead sigdistrituiagonidihaut the express written consent

of Life Settlement Solutions, Inc.



State of Market L

Buying opportunities in various market
segments

* Longer LE’s => lower prices => higher IRRS
» Lack of accurate data

» Market growth

» Distressed sellers

* Old LE’s

Lack of buyers
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Demographics L

Growing senior population

= Capital crisis reduced senior retirement
assets and increasing their liquidity needs

= Devaluation of estates

= Financial advisor and consumer awareness
Increasing, leading to increased market
penetration
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Opportunities in Market

o
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* Opportunities available:
* Traditional life settlements available with
pricing utilizing higher IRR’s and longer LE’s
* Jumbo policies — few buyers
* Financed assets — beneficial interest
= Portfolios
» Assets from lower rated carriers (below A-)
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Settlements Offer Potentially

SETTLEMENTS OFFER
ATTRACTIVEYIELDS
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Relative to other US fixed income
investments, life settlements may offer
attractive target IRRs over a long term

horizon. As of March 31, 2008.
Source: Bloomberg and Pinnacle Data
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Historically Attractive Returns

ATTRACTIVE RETURNS WITH LOWERVOLATILITY
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Source: Bloomberg and FastTrack

*Past returns are no indication of future performance
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= Traditional life settlements
» Large face value policies
: = Portfolios

= Financed assets
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= Securitization
= Capital availability

= Education of potential investors
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Entry into Market L

» Determination of assets to acquire
» Portfolio characteristics
* Method of acquisition (managed account,
portfolio, etc.)
* [nvestment structure

= Assembling the right team

* Provider - origination, servicing, due diligence
* Legal

= Actuarial

» Tax; trustee; securities intermediary
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About Life Settlement Solutions
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One of the oldest and largest life settlement
providers
* |In excess of $2 billion in face value closed to date
= Solely institutional capital (customer protection)
* |Industry-renowned capabillities and reputation
* Member of Life Insurance Settlement Association
= AA+ rating from Scope Agency
» Expert management and employee teams

* Founder and presenter of Life Settlement
Awareness Month (LSAM)®

Developer of one of the few continuing
education courses on life settlements for credit
ptoward life agent licensing
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Contact L

= lan Subel
CFO
Life Settlement Solutions
858-576-8067

Isubel@lifefirms.com
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Managing Director,
Guggenheim Capital
Markets
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Business Overview

Guggenheim Partners is a diversified financial-services firm focused on
Investment Management, Investment Advisory, Capital Markets, and
Merchant Banking. Our website is www.guggenheimpartners.com

= Since its formation in 1999, Guggenheim has focused on attracting
recognized leading market professionals to a platform that employs
innovative risk-management and portfolio-management techniques in
order to build a world class financial-services firm focused on fixed-income
investment management for Institutional and Ultra-High Net Worth clients

= Offices are located across the United States, Europe and Asia. Locations
include: Chicago, New York, Boston, Philadelphia, Miami, Houston, Los
Angeles, St. Louis, Sioux Falls, London, Dublin, Geneva and Hong Kong

Guggenheim has over $120 billion of assets under management

GUGGENHEIMT



Life Settlements
Disfavor in the Larger Market ™"
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—The growth of the life settlement market has been stymied since the events of
2008 as a result of the specific features of the asset class:

The policies are unrated

Life Settlements qualify as “esoteric”, a market segment that has been
under distress

The policies have a long duration
Life Settlements are a negative cash flow instrument, i.e., the owner of the
policy must make periodic premium payments so that the policy remains in

force. This has been difficult for investors facing liquidity constraints

Life Settlements are liabilities of financial institutions, where credit has been
impaired by declines in value of long term asset portfolios

Investors in life settlements have had difficulty selling their assets at

anywhere near the marks they had been provided, creatina skenticism
around asset liquidity

GUGGENHEIMT



Life Settlements 1 £
Ban kS Life Settlery

» Banks have shied away from new investments in life settlements
for the following reasons:

wareness Month

— Many Yankee banks have experienced losses through their
involvement in premium financing, creating mistrust for the
entire industry

— High capital charges on unrated and iliquid assets have
impeded bank holdings of this asset class

— Rating Agencies, never a believer in this industry, are
reluctant to rate any new asset classes

GUGGENHEIMT



Life Settlements
Hedge Funds

Life Settlerg wareness Month

» Meanwhile, hedge fund involvement in this space has increased:

— Life settlements tend to meet or exceed Hedge Funds’ hurdle
rate (generally returns exceed 14%)

— Further, there is a ready supply of portfolios from distressed
sellers

— Funds willing to pay high coupons for premium financing
— It should, however, be noted that in the wake of the recent

credit crisis, hedge funds continue to face liquidity concerns,
limiting the current interest in the space

GUGGENHEIMT
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David Marinoff
Managing Director
Guggenheim Capital Markets
(212) 381 7519
david.marinoff@guggenheimcm.com
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Darryl Glatthorn

Head of Strategic Finance,
Caldwell Life Strategies
Corporation
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Caldwell Life Strategies

= Caldwell Life Strategies is an asset manager providing life settlement
investing solutions. CLS has more than $370 million of assets under
management with a policy value in excess of $2.5 billion. Our in house
management platform is vertically integrated to oversee every step in
the process from origination, underwriting, legal review, compliance,
tracking and reporting. We're dedicated to providing specific
investment insight and full transparency.
» Three year positive track record with a team of 20 professionals
*» In House Actuary -member of the SOA VBT Formation Committee in 2008
» President -formerly the partner that ran Baker MacKenzie’s LS practice
» In depth knowledge of insurance products and actuarial sciences
» Hands on “work out” experience in policy collections from carriers
» Strong structured products knowledge, including tax efficient structuring
» Proprietary portfolio management system with remote access capabilities
Fully transparent origination, compliance and financial operations

Caldwell Funding

CORPORATION



Size of the Current L
Life Settlement Market

According to the National Association of Insurance
Commissioners (NAIC), the US life insurance market currently
includes $6 trillion dollars of outstanding policies

= A 2008 Conning Research report estimates that there are
$23 billion in life settlements related policy death benefits
outstanding (low side) and estimates market growth to
$161billion by 2030

= Growth in tandem with the market entrance of the Baby
Boom

= Consumer awareness is growing
= Alternative to “surrendering” a policy for a nominal value

» Recognition of policy value based on the “life expectancy” of
the insured

» QObsolete policies can be liquidated for fair value

= HNW individuals are discovering the hidden asset of their net
worth

wareness Month
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Why Consider Investing L
In Life Settlements?

wareness Month
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= “Non Correlated Asset”

3 = Some correlation to the credit markets. Virtually none to
equities, real estate or commodities however . . . All assets
are correlated to liquidity

» Stable Asset, Low Volatility, Limited “Gap Risk” (overnight
risk)
» |nsurers are highly regulated with well capitalized claims
reserves and a consistent history of paying claims

» |[nvestment valuation isn’t subjected to the variability of daily
marks . . . Hard to have a “flash crash” in LS

= High Credit Quality Investment
* Normally “A-" or better as assessed by Standard & Poor’s
= Buy Hold Strategy Yields Long Term Predictable Returns
= Absolute return with statistically significant portfolio
» |deal asset for LDI (Liability Driven Investment)

Caldwell Funding
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Past Challenges L

Insurance Cairriers resisted the development of the
Life Settlements market and tried to retain their
exclusive relationship with policy holders offering
them only one alternative, surrender for cash value,
should they wish to monetize their policy

Early estimates of “life expectancy” (LE) proved to
be too aggressive resulting in portfolios that seriously
underperformed expectations. Some investors have
experienced difficulties making premium payments
to maintain policies

During the early years, the lack of transparency in
transactions and very little regulation led to poor
origination practices. The advent of premium
finance programs opened the door for policy
“manufacturers”

Caldwell Funding
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How Accurate are LE’s Going Forward?
In Our Opinion, Very ...

Sensitivity of Returns to Mortality

if eure for cancer * |
11.3%

14.0% IRR

if 3.3 times cure for cancer *

3.3%

B

100% Merality (0% LE extensien) 85% Martality (7.1% LE extension) 50% Mertality (32.79% LE extension)
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Returns are “Back-End Loadec
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Life Settlerg

ortality Arbitrage: Expected Claims vs. Premium Expense

(3) Expected Mortality?
Caldwell's aired Portfolio

(2) Ind i.lrstr\r Mortality
_.-Table (Non-Impaired)

- (1) Portfolio Premium
- Payments, Caldwell's
Impaired Portfolio

15

Portfolio statistics: 185 policies, noticnal value 994MM |
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‘ Current Market Conditions

For every top tier investment bank (GS, JPM) leaving the
business, two middle tier firms have entered.

= Portfolio “shoppers” abound -the ,,bid ask” spread is wide
with a growing number of distressed buyers looking to
purchase portfolios while portfolio sellers tend to hold out
for their price. Transactions are rare.

* New investors, coming out of PE and family offices, have
a more realistic outlook of liquidity and an understandlng
that LS are an ideal hold to ,,maturity” investment.

= Pension consultants have recognized the market with
Mercer and Russell Investments now recommending LS
asset weighting to their pension clients.

= STOLI (stranger originated life insurance) issues have
greatly dissipated as brokers decline to spend the money
to underwrite questionable policies.

Caldwell Funding
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Current Market Opportunities

While “rated” debt offerings aren’t on the horizon, the structured product
market is growing and will continue to offer new alternatives for LS
investors. Structured offerings are the best new investment approach.

= Leverage is returning with a number of opportunistic lenders returning to
the market. Rates have yet to return to “bank” lending rates but the trend
is favorable.

= Knowledge of specific carrier policy features and the fine points of
specific actuarial table cells offer unique opportunities for informed
investors.

= Corporate high yield spreads have collapsed during the past year but
individual LS policy purchases still offer unlevered yields range from 12% to
16% or higher depending on the source of the policy and the specifics of
its oﬂginlation. The LS market has barely recovered from the March of ‘09
market lows.

Actuarial Assumptions, Transparency and Disclosure Standards Have
Improved

Caldwell Funding

CORPORATION



These materials do not constitute an offer to sell or a solicitation of an offer to purchase any interest in any investment fund or
strategy and may not be relied upon by you in evaluating the merits of investing in the investment strategies described herein. An
offer to invest will only be made by means of a confidential private placement memorandum to be prepared and furnished to
prospective investors at a later date, which will contain a description of the material terms (including risk factors, conflicts of
Interests, fees and charges and tax aspects) relating to such investments.

The description of the investment contained herein and any other materials provided to you in connection with the investment are
intended only for informational purposes. The information is not intended to provide, and should not be relied upon for, accounting,
legal or tax advice or investment recommendations. You should consult your tax, legal, accounting or other advisors about the
issues discussed herein. The descriptions contained herein are a summary of certain proposed terms and are not intended to be
complete. Material terms are subject to change prior to the consummation of the transaction. Any potential investor will be
provided with a confidential private placement memorandum for the investment and an opportunity tore view the documentation
relating to the investment. Prospective investors should review the confidential private placement memorandum, including the risk
factors, before making a decision to invest. In addition, prospective investors should rely only on the confidential private
placement memorandum in making a decision to invest.

These materials are confidential and intended solely for the information of the person to whom it has been delivered. Recipients
may not reproduce these materials for or transmit them to third parties. These materials are not intended for distribution to or use by
any person or entity in any jurisdiction or country where such distribution or use would be contrary to local law or regulation.
Notwithstanding anything to the contrary herein, each recipient (and each employee, representative, or other agent of such
recipient) may disclose to any and all persons, without limitation of any kind, the tax treatment and tax structure of (i) the
investment fund and (ii) any of its transactions, and all materials of any kind (including opinions or other tax analyses) that are
provided to the recipient relating to such tax treatment and tax structure.

No representation or warranty, expressed or implied, is made as to the accuracy or completeness of the information contained
herein, and nothing shall be relied upon as a promise or representation as to the performance of the investments.

An investment is speculative and involves a high degree of risk. Opportunities for withdrawal or redemption and transferability of
interests are restricted, so investors may not have access to capital when it is needed. There will be no secondary market for the
interests and none is expected to develop. The portfolio, which is under the sole trading authority of the General Partner/Investment
Manager, is expected to concentrated in special situation, event-driven and distressed opportunities and this relative lack of
diversification may result in higher risk than certain other investment products. A portion of the trades executed may take place on
non-U.S. exchanges. Leverage will be employed in the portfolio, which can make investment performance volatile. An investor
should not make an investment unless it is prepared to lose all or a substantial portion of its investment. The fees and expenses
charged in connection with this investment may be higher than the fees and expenses of other investment alternatives and may
offset profits. There is no guarantee that the investment objective will be achieved. Moreover, the past performance (if any) of the
investment team should not be construed as an indicator of future performance.

Caldwell Funding
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Contact

Darryl Glatthorn
Head of Strategic Finance
Caldwell Life Strategies Corporation

wareness Month

Mr. Glatthorn has over 29 years experience in Structured Finance and Capital Markets, of which the last
6 years are specific to Life Settlements. Mr. Glatthorn joined Caldwell Life Strategies in June 2008. As

the Head of Strategic Finance he acts as the point person and primary interface with the capital
markets and institutional investors. During the five years prior to joining Caldwell, he advised a long

list of both investment banks and life settlement industry operators in pursuit of funding initiatives.

He successfully raised funding for a number of the early hedge funds to enter the market and
advised on the development and financing of a number of life insurance premium finance
programs. He's a long standing member of the life settlements trade organization, LISA and is a well
known professional in the life settlements business.

Prior to entering the life settlements market, Mr. Glatthorn founded a FINRA licensed broker dealer
which specializes in private placements and finance for life settlement investments. He previously
spent 8 years as a partner and the head of global trading at Zweig DiMenna Associates, one of
the oldest established New York based hedge funds. He witnessed the growth of alternative asset
investing over 15 years as a senior VP in institutional derivatives sales at UBS, Morgan Stanley and
Lehman Brothers.

Mr. Glatthorn is a graduate of Babson College in Wellesley, MA. He majored in accounting and
received his CPA from the State of Texas.

203.517.0031
darryl.glatthorn@Caldwell-LS.com
http:// www.caldwell-Is.com
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Resources

Life Settlement Solutions
9201 Spectrum Center Blvd., Suite 105
San Diego, CA 92123
858.576.8067
Info@lifefirms.com
WWW.[SS-corp.com
www.lifesettlementawarenessmonth.com
www.lss.webce.com
www.lifesettlementsmarketwatch.com
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%! Become a fan of LSAM® on Facebook
_ Follow us on Twitter @LifeStimntAware
3% [ Join our LSAM® LinkedIn Group
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Legal Disclaimer

Nothing in this presentation is intended as investment advice
nor should it be read or construed as providing such advice.
Neither Life Settlement Solutions International, Inc. (*LSS”) nor
its officers are licensed to give investment advice. Past
performance of life settlements and life settlement funds are
not a reliable indicator of future performance.

wareness Month

*Neither Life Settlement Solutions nor its respective affiliates
provides legal, accounting or tax advice. Nothing contained
herein constitutes a recommendation to buy, sell or hold a life
settlement, portfolio of life settlements or any other asset or
security.
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